
Early last week, for the first time in 
months; years, actually; a new car had not 
been sent my direction.

I phoned Bonnie at O’Meara Ford; within 
15 minutes she, along with new car manager 
Richard Roth, had a new Ford Edge Limited 
all-wheel drive ready for me. It meant a fresh 
Saturday Drive column for this week.

O’Meara Ford has taken care of business 
like that for 100 years. Bonnie Murray, 
for almost 40 years, has been the “voice” 
of the firm.

Alfred M. O’Meara got it started when he 
came to Denver from Detroit in 1913. Alfred 
Jr. got involved when he left Notre Dame in 

1938 to come home and run the business. 
His son Brian signed on in the late 1960s, 
and, today, the fourth generation — Brian’s 
sons, Evan, Paige and Alfred Preston — are 
taking hold.

It’s an amazing story: 100 years, one fam-
ily, one brand. It has always been Ford. In the 
beginning it was the Model T; today a broad 
product of cars, trucks and crossovers.

“Everything Ford has is selling very well 
right now,” said Roth. How about the Flex 
(the full-sized crossover, so ungainly looking, 
yet an outstanding handler)? “Well, every-
thing but the Flex,” he said. “Interestingly, 
while sales of new Flexes are slow, the 

demand is intense for used models.”
The F-150 pickup, of course, has been the 

bread-and-butter vehicle for Ford for 30 years.
The Edge, a five-passenger, all-wheel-drive 

crossover, has been a popular midsize com-
petitor since its introduction in 2007.

A tuxedo black metallic finish looked 
luxurious on the 2013 Edge Limited offered 
for my use last week. It was dressed up with 
dark leather seating, brightened by a vista 
roof, in which the front half tilts or opens 
and the rear half is a fixed skylight.

Stuart and Ruth Wright joined Jan 
and me in the Edge for an evening drive 
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Parts prominent in O’Meara century

Brian O’Meara and Bonnie in the 
O’Meara showroom in Northglenn.
O’MEARA FORD

The 2013 Ford Edge Limited AWD.

2013 Ford Edge 
Limited AWD
$44,810
(price as tested)

MPG CITY

18
Vehicle type: 
Luxury midsize SUV crossover
Wheelbase: 111.2 inches
Length/Width/Height: 
184.2/76/67 inches
Weight: 4,234 pounds
Engine: 3.5-liter V-6
Transmission: 6-speed automatic
Fuel mileage: 21.3 mpg
Fuel tank: 19 gallons
Warranty: 3 years/36,000 miles basic; 
5/60,000 powertrain
Competitors: Hyundai Santa Fe, 
Chevrolet Equinox, Toyota Highlander, 
Kia Sorento, Nissan Murano, 
Jeep Grand Cherokee, Toyota Venza
Built at: Oakville, Ontario, Canada

THE STICKER

$37,050 base
$5,575 Navigation, panoramic vista 
roof, adaptable cruise, HID head-
lamps, power liftgate, blind-spot 
monitoring
$895 20-inch chrome-clad wheels
$395 trailer tow package
$895 Destination charge

PLUSES

 Exterior style
 Pleasant ride
 Comfortable cabin
 Outstanding handler

MINUSES

 MyFord Touch difficulty

 Fuel mileage

BUD WELLS Full Throttle .......................................... XXG
Auto Almanac ...................................... XXG
Legends ................................................. XXG
Parting Out ........................................... XXG
The Car Guys/Click and Clack ........ XXG
Cheap Gas ............................................. XXG
AutoCross .............................................. XXG

Look for more features tomorrow 
in ColoradoDrives.com

The Edge
MPG HWY

25

Two new 1946 Fords are the first received at O’Meara following the end of World War II.
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IF YOU BUY A FORD
ANYWHERE ELSE

YOU’LL PAY TOO MUCH!

Bring any bonafide signed buyers order on in stock 
units from another dlr. & we will best their price!

The
Giant

Just Minutes From Anywhere at
6th Ave. & Simms

1-800-NEW-FORD
www.LakewoodFordland.com

OVER 650 
NEW FORDS 
AVAILABLE!

IT’S HOT AND OUR DEALS 
ARE SIZZLING!



New store opened 
in ’03 in Northglenn
to Broomfield for the 
grand opening of the new 
Lamborghini Denver dealer-
ship at Sill-TerHar Motors.

The ride of the Edge is 
very smooth and handling is 
secure, with little body roll; 
steering is very precise. It 
rolls on 20-inch wheels.

The 285-horsepower, 
3.5-liter V-6 engine is prob-
ably the best-suited of three 
available for the Edge, which 
weighs in a bit over 4,200 
pounds. The power is smooth 
and responsive, more so than 
the turbocharged EcoBoost 
4-cylinder or the 305-hp, 3.7 
V-6, which can be ordered 
with the Sport version.

The 12-speaker Sony audio 
system is entertaining, and 
can be a soothing factor 
against the aggravation of the 
MyFord Touch infotainment 
voice- and touch-screen 
controls.

The voice-activated 
navigation, vista roof, adap-
tive cruise control, HID 
headlamps, blind-spot moni-
toring and power liftgate 
boosted the Limited’s sticker 
price to $44,810.

Price of a Model T in 1913 
was $550.

Alfred M. O’Meara as a 
young man began work for 
Ford Motor Co. in Detroit 
in 1906 for $1 a day. Though 
earning high regard of boss 
Henry Ford over the next 
few years, O’Meara left for 
Denver in 1913 for treatment 
of tuberculosis. He started 
the O’Meara-Green Motor 
Co., a Ford business at 15th 
Street and Cleveland Place, 
in partnership with Fred 
Green and Walter K. Hurd. 
The dealership was moved 
in 1916 to 14th Avenue and 
Broadway, near the new 
Civic Center.

O’Meara continued as 

a confidant of Ford in 
Detroit. He wrote sales sto-
ries, pamphlets and training 
material for Ford salesmen, 
and sold these to 1,100 
dealers nationally.

Green left the company 
in 1924 (Hurd had sold his 
interest earlier) and, with 
association of Roy Young, the 
dealership became known as 
O’Meara-Young Motor Co. 
In 1936, it became O’Meara 
Motor Co.

Al O’Meara Jr. left the 
University of Notre Dame in 
1938 to return to Denver and 
work for his father, whose 
health was failing. By 1941, 
when business was down 
and the German Army was 
overrunning Europe, Al Jr. 
was named general manager 
of O’Meara at age 22.

The day after the attack on 
Pearl Harbor in December 
1941, the O’Mearas began 
buying and warehousing 
every new and used Ford 
part they could find. Though 
new cars weren’t built dur-
ing World War II, repairs 
were necessary to keep cars 
on the road. This foresight 
allowed O’Meara to remain 
in business during the war. 
The status as a national parts 
leader continues to this day.

With its property 

condemned in 1953 in order 
that the City of Denver 
could build a library and 
art museum, O’Meara 
constructed a new store at 
1100 W. Colfax Ave. Fifteen 
years later, it moved to 104th 
Avenue in Northglenn, where 
Al Jr. operated O’Meara 
Ford Center and his brother 
Eugene handled the Super 
Duty Truck Center.

Brian O’Meara, son of 
Al Jr., began working at the 
business while in high school 
in 1968, became general 
manager in 1974 and has 
headed the overall operation 
for 30 years. While in high 
school and college, he was a 
member of one of Denver’s 
leading rock bands.

Gravelly-voiced Bonnie, 
an Army veteran, joined the 
company in the mid-1970s.

Ten years ago, under 
Brian’s guidance, O’Meara 
Ford Center opened a 
new 100,000-square-foot, 
$15 million facility at its 
Northglenn location. “We’re 
still at it, after a century of 
business,” he says today. “We 
sell cars, fix cars and provide 
quality parts.”

Alfred M. 
O’Meara 
at his 
desk.
COLORADO 
CAR BOOK

Saturday Drive can also be viewed 
online at DenverPost.com/budwells. 
Bud Wells can be reached via e-mail at 
bwells@denverpost.com.
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